Fallacies of Trickery

A) Trickery with Language

· Word Ambiguity: Seeks to gain an advantage in an argument by using vague or undefined words. 

· Misleading Euphemisms: Hides meaning or being evasive in an argument by creating words that make a less acceptable idea seem positive or neutral. 

· Prejudicial Language: Attempts to persuade through the use of loaded words that convey a bias. 

B) Trickery with Emotions

· Appeal to Fear: Seeks to persuade through arousing fear.

· Appeal to Pity: Seeks to persuade through arousing pity.

· Appeal to False Authority: Seeks to persuade by citing a fake or inappropriate authority. 

· Appeal to Bandwagon: Seeks to persuade by appealing to the wisdom of a popular momentum. 

· Appeal to Prejudice: 

1. Personal Attack: Attacks a person’s character on matters irrelevant to the argument of another or to issues raised by that person.

2. Poisoning the Well: Seeking to prejudice others against a person, group, or idea so that their arguments will not be heard on their own merits. 

C) Trickery with Distraction

· Red Herring: Instead of proving a claim, it diverts attention into other issues. 

· Pointing to Another Wrong: It distracts attention from an admitted wrong doing by claiming that similar actions went unnoticed and unpunished. 

· Straw Man: It misrepresents or caricatures an opponent’s position; then refutes the false replica created: It also attacks a minor point in an argument, then claims this maneuver invalidates the whole argument. 

· Circular Reasoning: It assumes what it is supposed to prove by reasserting a conclusion as though this claim needed no supporting reasons or by repeating the same conclusion in different words. 

